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Q1 FY26 Performance

Consulting

3% $9.4B

Financial Services

12% $3.6B

Communications,
Media & Technology

8% $3.1B

Health & Public Service

1% $3.8B

Products

4% $5.7B

Resources

2% $2.5B

Industry Groups
Revenues and Growth 
in Local Currency

Returning Cash to Shareholders
Geographic Markets
Revenues and Growth 
in Local Currency

Type of Work
Revenues and Growth 
in Local Currency

*Reconciliation of GAAP to Non-GAAP measures provided in appendix and in Q1 FY26 earnings release furnished on Form 8-K on December 18, 2025

Q2 FY26 cash dividend 
declared in December 2025:

Increase of $0.15 per share 
or 10% over the quarterly 
dividend rate in fiscal 
year 2025

4% $9.1B
Americas

4% $6.9B
EMEA

9% $2.7B
Asia Pacific

Total Revenues

$18.7B
5% increase in local 
currency and 6% in USD

Earnings per Share* 
Adjusted

$3.94
10% increase

Excludes business 
optimization impact of 
$0.40 per share in Q1 FY26. 
On a GAAP basis, earnings 
per share decreased 1%.

Operating Margin* 
Adjusted

17.0%
30 bps increase

Excludes business optimization 

impact of 170 bps in Q1 FY26. 

On a GAAP basis, operating 

margin decreased 140 bps.

Share Repurchases

$2.3B
Free Cash Flow *

$1.5B

$1.63 Per share
New Bookings

$20.9B
Book-to-bill of 1.1

10% increase in local 
currency and 12% in USD 

Managed Services

7% $9.3B

Dividends Paid

$1.0B



Q1 Fiscal 2026 Key Takeaways and Recent Highlights

$21B in new bookings, reflecting 10% 
local currency growth, including 33 
clients with quarterly bookings over 
$100M

5% revenue growth in local currency, 
at the top of our guided range

Strong profitability with 30 bps 
adjusted operating margin expansion 
and 10% adjusted EPS growth. 
Successfully completed 6-month talent 
rotation. Strong free cash flow, with 
$3B cash returned to shareholders, 
up 83% YoY, driven by accelerated 
share repurchases

Continued leadership with Top 10 
ecosystem partners, with growth 
outpacing the Accenture average 
in Q1, while further expanding AI 
& Data partnerships

Reconfirmed key elements of FY26 
guidance including revenue growth in 
local currency of 2% to 5%, or 3% to 
6% excluding the impact of AFS which, 
along with our assumption of 1.5% 
inorganic growth, suggests organic 
growth of approximately 4.5% at the 
top end of the range

Agreed to acquire 65% majority stake of 
DLB Associates, expanding our Capital 
Projects capabilities and presence in 
the high growth data center consulting 
market, enhancing Accenture’s 
positioning to capture growth from the 
building of AI infrastructure in addition 
to helping clients adopt AI

Completed 6 strategic acquisitions 
to expand into new growth areas, 
scale in key geographies, or deepen 
our industry, functional and 
technology expertise



Confirms Fiscal Year 2026 Outlook

*Adjusted operating margin and adjusted EPS exclude the impact of business optimization costs for FY24, FY25 and FY26. Reconciliation of GAAP to Non-GAAP measures 
provided in Q4 FY25 earnings release furnished on Form 8-K on September 25, 2025, and Q1 FY26 earnings release furnished on Form 8-K on December 18, 2025 

**FY26 FX assumed at about positive 2%, Q2 assumed at about positive 3.5%

*** Assuming an estimated 1% negative impact from our federal business (AFS) for FY26 and Q2

FY25 Results
FY26 Outlook 
(As of  12/18/25)

Q2FY26 Outlook

Revenue Growth  in Local 
Currency*

7%

4% organic / 3% inorganic

2% - 5% **
Approx. 3% - 6% excluding impact of AFS***

About 1.5% inorganic contribution 

1 - 5% ** 
Approx. 2% - 6% excluding impact 

of AFS***

Adjusted Operating Margin*
15.6% 

+10 bps over adjusted FY24

15.7% - 15.9% 

+10 bps to +30 bps over adjusted FY25

Adjusted Earnings Per Share* 
$12.93 

8% increase over adjusted FY24 

$13.52 - $13.90 

5% to 8% increase over adjusted FY25

Free Cash  Flow (FCF)*
$10.9B

FCF/Net Income Ratio 1.4

$9.8 – $10.5B

FCF/Net Income Ratio 1.2

Returned Cash to 
Shareholders

$8.3B At least $9.3B



#1 Accenture market position with Top 10 ecosystem partners

Top 10
Ecosystem 

Partners

>60%
of revenue driven by top 
10 ecosystem partners 

in Q1 FY26, with growth 
outpacing the 

Accenture average



Recent Announcements

OpenAI

Anthropic

Snowflake

Palantir

Read more

Read more

Read more

Read more

Read more

Continued expansion of partnerships with AI & Data 
technology companies

Key 
Emerging AI 

& Data 
Ecosystem 

Partners

https://newsroom.accenture.com/news/2025/openai-and-accenture-accelerate-enterprise-reinvention-with-advanced-ai
https://newsroom.accenture.com/news/2025/openai-and-accenture-accelerate-enterprise-reinvention-with-advanced-ai
https://newsroom.accenture.com/news/2025/accenture-and-anthropic-launch-multi-year-partnership-to-drive-enterprise-ai-innovation-and-value-across-industries
https://newsroom.accenture.com/news/2025/accenture-and-snowflake-drive-enterprise-reinvention-with-ai-and-data
https://newsroom.accenture.com/news/2025/accenture-and-palantir-expand-global-strategic-partnership-to-drive-ai-reinvention


Evolving Commercial Model

In FY25, roughly 60% of our work was fixed price — 
up about 10 points over the last three years, 
providing a strong foundation for how our 
commercial models will continue to evolve.

We are also seeing rising client interest in 
commercial structures tied directly to realized 
outcomes, although this remains a very modest 
share of our work today.

60%



Significant Data 
Pull Through 
At least 1 of every 2 advanced 
AI projects leads to a data 
project

Reinventing Accenture for Advanced AI Opportunity

People
Commenced company-wide 
agentic AI training during 
Q1 FY26

Examples of our AI Powered 
Platforms and Solutions 

AI Refinery
AI foundation platform to connect, scale, and orchestrate enterprise AI

Proprietary Data sources and 
AI powered Assets

GenWizard
AI-driven automation platform 
to streamline, modernize, and 
transform complex IT delivery

SynOps
AI-powered platform 

streamlining operations for 
efficiency, experience,         

and outcomes

mySecurity
AI-driven cyber platform to 

cut costs, boost security, and 
accelerate outcomes



Q1 Advanced AI bookings

$2.2B* 
+76% YoY in USD

Nearing goal of 

80,000 
AI & Data professionals 

Over

1,300 
Advanced AI clients 

to date

Advanced AI Momentum Continues

Q1 Advanced AI revenues

$1.1B*
+120% YoY in USD

Over

3,000 

Deployed reusable agents

$70B
Total addressable market 
by 2029 – 40%+ growth 

per year**

*The demand for AI is both real and rapidly maturing. This will be the last quarter in which we share advanced AI bookings and 
revenues. We have now reached a point where advanced AI is being embedded in some way across nearly everything we do, and 
many of our clients are focusing on moving beyond standalone proofs of concept or initiatives. We are shifting to more scaled, end-
to-end solutions that integrate multiple forms of AI, and it has become less meaningful to isolate the data specifically for advanced 
AI, as it does not reflect how the demand is evolving on the ground, the full scope of our AI work, or the value we are creating.

**Total addressable market based on IDC's Worldwide AI and GenAI Spending Guide, Aug 2025.



A Deeper Dive on

Song at a glance

Song reinvents and operates the 
customer-facing parts of a business—
from Design & Digital Products to 
Sales & Marketing, Commerce, and 
Customer Service—helping both B2B 
and B2C companies:  

+ Drive higher levels of customer 
acquisition + retention

+ Deliver increased sales + marketing 
productivity

+ Lower cost-to-serve through AI + 
automation

+ Design and build experience platforms 

 

How we deliver

We bring deep industry expertise and 
combine creative, consulting, 
technology, and managed services in 
one integrated model to both design 
and run the customer engine: 

+ Continuously innovate with the latest 
customer acquisition (e.g. social 
commerce)

+ Transform sales, marketing & service

+ AI-powered customer engagement

+ Scaled operations for content, 
marketing, and customer service

Why we win

Pioneered over 15 years ago, we have 
the largest global footprint to bring 
creative with industry, tech, data and AI 
expertise to enable the CMO and 
broader C-Suite to: 

+ Accelerate growth

+ Improve efficiency 

+ Commit to measurable outcomes

We help companies sell more 
and serve customers better

We drive campaigns, modernize 
customer functions—and operate them 

at scale

Creative is strategically critical 
to our model—though only a small 

portion of overall revenue



Paid $1B in 
dividends in Q1, 

and declared $1.63 
cash dividend per 

share in December,  
an increase of 10% 

over FY25

Increasing Cash Return to Shareholders in FY26

Committed to returning a significant amount of cash to our shareholders

Accelerated share 
repurchases in Q1, 
buying back $2.3B

Continue to expect 
to return at least 
$9.3B of cash to 

shareholders this 
year, a 12% or $1B 

increase over FY25
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New Bookings Trend 



Revenue Trend

Note:
(1) (1) May not total due to rounding

Q1 FY26
Quarter Ending from November 30, 2024 to November 30, 2025

(in millions of U.S. dollars)
(Unaudited)



*

People Metrics



Appendix



Return Metrics Trend

Q1 FY26
Quarter Ending Return Metrics from February 29, 2024 to November 30, 2025

(Unaudited)

Note:
Q2 FY24 through Q1 FY26 results include the impact of business optimization costs
Q2 FY24 results include the gain on the sale of Duck Creek



Reconciliation 
of Return on 
Investment 
Capital (ROIC)



Reconciliation 
of Return on 
Equity (ROE)



Reconciliation 
of Return on 
Assets (ROA)



Shares Outstanding and Market Capitalization





Summary of Revenues



Forward-Looking Statements 

Except for the historical information and discussions contained herein, statements in this presentation may constitute “forward-looking statements” within the 
meaning of the Private Securities Litigation Reform Act of 1995. Such statements may relate to our operations, results of operations and other matters that are based 
on our current expectations, estimates, assumptions, forecasts, and projections. Words such as “may,” “will,” “should,” “likely,” “anticipates,” “expects,” “intends,” 
“plans,” “projects,” “believes,” “estimates,” “positioned,” “outlook” and similar expressions are used to identify these forward-looking statements. These statements 
are not guarantees of future performance nor promises that goals or targets will be met, and involve a number of risks, uncertainties and other factors that are difficult 
to predict and could cause actual results to differ materially from those expressed or implied. For details on the uncertainties and other factors that may cause our 
actual future results to be materially different than those expressed in our forward-looking statements, see the uncertainties and other factors discussed under the 
“Risk Factors” heading in our most recent annual report on Form 10-K, quarterly reports on Form 10-Q and other documents filed with or furnished to the Securities 
and Exchange Commission (the “SEC”). Statements in this presentation speak only as of the date they were made. We do not undertake to update our forward-looking 
statements. 

Non-GAAP Financial Information

This presentation includes certain financial measures that are not calculated in accordance with generally accepted accounting principles in the United States 
(“GAAP”), which we use to measure the performance of our business, such as revenue growth as a percentage (YoY in local currency), Adjusted Operating Income, 
Adjusted Operating Margin, Adjusted Earnings Per Share and Free Cash Flow. Pursuant to the requirements of Regulation G, reconciliations of this non-GAAP financial 
information to our financial statements as prepared under GAAP are included in this presentation. Financial results “in local currency” are calculated by restating 
current-period activity into U.S. dollars using the comparable prior-year period’s foreign-currency exchange rates. Our management believes providing investors with 
this information gives additional insights into our results of operations. While our management believes that the non-GAAP financial measures herein are useful in 
evaluating Accenture’s operations, this information should be considered as supplemental in nature and not as a substitute for the related financial information 
prepared in accordance with GAAP. We provide revenue guidance on a local-currency basis and not in U.S. dollars because the impact of foreign exchange rate 
fluctuations could vary significantly from our stated assumptions.

Market, Industry and Other Data

This presentation contains data, estimates and forecasts that are based on independent industry publications or other publicly available information, as well as other 
information based on our internal sources. This information involves many assumptions and limitations, and you are cautioned not to give undue weight to these 
estimates. We have not independently verified the accuracy or completeness of the data contained in these industry publications and other publicly available 
information. We do not undertake to update such data after the date of this presentation.
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